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6,000 Delegates to Safety 
Congress Hear Resolutions 
To Be Voted On This Week 


Message Received Fiom Praatiions Hoover Tells of 
Tremendous Field for Organized 
Accident Prevention 


HICAGO, Oct. 13. iil than 6,000 delegates to the 

twentieth annual Safety Congress, in session here this 
week at the Stevens Hotel, were presented yesterday with 
resolutions to be voted on later covering the matters of 
public, industrial and home safety. 


The resolution on public safety? 


| GUEDELHOEFER TO 


recommends “continued work for 
strong drivers’ license laws in every 
state, uniform traffic laws for all 
states and cities, standard traffic 
signs and signals, standard accident 
reporting systems, broader consid- 
* eration of safety in highway engi- 
neering, strict enforcement and ob- 
servance of all traffic laws, fairness 
and courtesy on the highways, a 
more intensive effort to reach the 
individual driver, teaching of high- 
way safety in the schools and homes 
and the establishment of commu- 
nity safety councils in more Amer- 
ican cities.” 

A message from President Hoover 
at the opening session stated that 
“there is clearly a tremendous field 
still for organized efforts to promote 
accident prevention, especially in the 
home and on the highways, and toa 
considerable extent in industry, in 
spite of a decrease of one-third in 
industrial accidents in the past two 
decades. The fact that there are 
thirty-three thousand motor vehicle 
deaths annually in the United 
States is a challenge to the efforts 
of safety organizations and the co- 
operation of every motor vehicle op- 
erator.” 

Sessions of the automotive and 
machine shop section are under the 
chairmanship of Hoyt L. Fracher of 
the Detroit Steel Products Company, 
while R. F. Thalner of Buick Motor 
Company is general chairman of the 
engineering section for the Ameri- 
can Society of Safety Engineers. 


BUILD FRONT DRIVE 
ELECTRIC TRUCK 


Indianapolis, Ind. Oct. 13.— 
Prer “ations for the manufacture 
of a new type, front-drive electric 
delivery wagon are being made by 
the John Guedelhoefer Wagon 
Manufacturing Company here, ac- 
cording to announcement by John 
Guedelhoefer, Jr.. manager of the 
sixty-seven-year-old factory and 
designer of the new vehicle. 

Equipped with features which 
will make for safety and economy 
in its operation, the new car will 
be on exhibition at the National 
Dairy Exposition at Atlantic City, 
N. J., October 26 to 31, it was said. 
The electric has been designed for 
use of dairymen, bakers, grocers, 
linen supply houses, launderers and 
other firms which maintain a 
house-to-house delivery system. The 
front drive is considered a solu- 
tion to the _ short-stop delivery 
problem. 

The truck is powered by West- 
inghouse field control motor, with 
electrical equipment and units by 
the same manufacturer. Hydraulic 
brakes are standard. The motor is 
mounted above the body floor on 
rigid, cross members, with every 
unit readily accessible. It is capa- 
able of a speed of from fifteen to 
twenty-two miles an hour, depend- 
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Late News Flashes 
New York, Oct. 13.— 
has been formed under Hoover plan, will have one director 


National Credit Corporation, which 





from each reserve district; directors to hold first meeting 
Saturday; funds of corporation will be available for loans 
to banks in any part of country; board of directors an- 
nounced. 


% * oo ° 
London, Oct. 13.—Stocks of crude rubber in London on 
October 10 totaled 78,735 tons, a decrease of 511 tons from 
the preceding week. 
Liverpool stocks totaled 55,518 tons, an increase of 841 
tons over the preceding week. 
a * + 
Chicago, Oct. 13.—Gasoline was in good demand in the 
spot market with numerous jobbers buying, although with 
caution. U. S. motor grade material was moving in good 
volume at prices ranging from 3 to 3% cents a gallon. 
Reopening of Oklahoma field is not expected to have any 
effect on the spot market in view of the sharp reductions in 
crude runs to stills effected in the past few weeks. One 
major refiner here is expected to mark up the price of its 
gasoline tv 3% cents a gallon immediately. 
a x * 
New York, Oct. 13.—Domestic crude oil output in week 
ended October 10 averaged 2,155,514 barrels daily, up 20,022 
barrels over previous week, Oil and Gas Journal reports. 
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\Vane Proposes Factory Dea ler 


Contract Under Which Factory 
_ Buys Canceled Dealer’s Stock 


GEORGE M. GRAHAM. 
GETS SHOW SPACE 
NEW YORK-CHICAGO 


Detroit, Oct. 13.—Official an- 
nouncement for S. A. Miles was re- 
ceived this morning by George M. 
Graham that the latter’s unnamed 
company has been awarded space in 
both the New York and Chicago na- 
tional shows for the first appear- 
ance of the new light six-cylinder 
line it is working on. 

At New York the company has 
been assigned B-5, on the second 
floor of the Palace, a prominent 
booth with 2,208 feet at the head of 
the stairs, with Cord and Durant for 
its neighbors. At Chicago it will 
have Booth 5, on the main floor, a 
space of 1,616 feet. 

It is understood that as soon as 
possible Mr. Graham will advise the 
National Automobile Chamber of 
Commerce of the name of his com- 
pany and the name of the product. 


NASH MILWAUKEE 
PLANT BEING MOVED 
TO KENOSHA, WIS. 


Kenosha, Wis., Oct. 13—C. W. 
Nash, president of the Nash Motors 
Company, today announced that 
production at the Milwaukee plant 
of the company would be suspended 
at once in preparation of moving 
the plant to Kenosha, where the two 
eight-cylinder series would be man- 
ufactured. 

Production of the twin-ignition 
sixes will continue at Racine, and 
the Seaman Body Corporation plant 
at Milwaukee, in which Nash has a 
half interest, will not be affected. 

The move was made in the inter- 
est of economy, Mr. Nash said. 

At present many parts for the 
Milwaukee job are made at the 
Kenosha plant, and these are taken 
to Milwaukee by truck. 

Only the plant leaders will be 
brought to Kenosha, and men on 
the Kenosha plant pay roll will be 
used to produce the new sel series. 


BUSINESS SESSIONS 
TO FEATURE MEETING 
OF PETROLEUM GROUP 





Chicago, Oct. 13.—Serious efforts 
to solve the difficulties in the oil 
industry will be made at the twelfth 
annual meeting of the American 
Petroleum Institute, to start here on 
November 10 and lasting three days. 
The decision to devote the sessions 
to general problems and policies is 
a new departure for the institute, as 
considerable time at previous meet- 
ings was devoted to technical dis- 
cussions, 

For the first time in several years 
a high government official will ad- 
dress the convention. Robert P. La- 
mont, secretary of commerce, will 
speak at the annual dinner on No- 
vember 11. His subject has not been 
announced, but he is expected to 
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Wiss Also Provides That heave Obligations As- 
sumed by Dealer in Factory Interest Shall 
Revert t to © Manufacturer 


ITTSBURGH, Pa, Oct. 13. _The automobile industry 
stands before America today as a business whose mer- 
chandising policies have been utterly discredited, and which 
is confronted with the necessity of making the present dealer 
system workable or to substitute factory retailing, according 
to C. A. Vane of Chicago, general manager of the National 


Automobile Dealers’ Association. 


The statement was made 


at the annual convention of the Pennsylvania Automotive 
Association at the William Penn Hotel today. 





PRATT & WHITNEY 
BUYING KELLER 
BROOKLYN PLANT 


Hartford, Conn., Oct. 13.—The 
Pratt & Whitney Company has 


completed negotiations for the pur- 
chase of ‘the entire factory of the 
Keller Mechanical Engeering Corpo- 
ration of 70 Washington St., Brook- 
lyn, N. Y¥., according to Clayton R. 
Burt, president and general man- 
ager. The Keller corporation manu- 
factures automatic die-sinking and 
tool room machinery widely used in 
the automotive industry. 

The Pratt & Whitney Company 
assumes the management of the 
Keller business as of October 1. and 
will continue operations in the 
Brooklyn plant until some time in 
November, when it will be trans- 
fered to Hartford. The Keller 
corporation employs between two 
and three hundred men. Alexander 
S. Keller has been named manager 
of the Keller division. Joseph S. 
Keller, one of the original founders, 
will also be associated with the cen- 
cern in an advisory capacity. 

It is planned to have the Keller 
division completely installed and in 
operation in Hartford on or before 
December 1. A number of the pres- 
ent workmen will be brought to 
Hartford. 








“Super-salesmanship” and “greed” 
were blamed by the head of the 
nation’s 40,000 retailers as the rea- 
son for the present deplorable 
plight of the dealers in this in- 
dustry. 

“While the industry has suffered 
by the depression,” Vane declared, 


“the depression is only an incident. 
The dealer would have been little 
better.off now than he is, even if 
the depression had never occurred. 
“For seven years, from 1923 to 
1929, and excepting only the year 
1927, car manufacturers overloaded 
their markets 500,000 vehicles or 
more a year, culminating in the 
enormous production of 1929, when, 
at 5,622,000 units, the industry over- 
produced 1,406,000 vehicles above the 
normal requirements. This contin- 
uous overproduction broke the back- 
bone of the retail distribution sys- 
tem, and the industry will be years 
recovering from the blow, if ever. 
“During a ten-year period, when 
manufacturers piled up profits of 
$2,500,000,000, the dealer body lost 
$1,000,000,000 handling automobiles 
on the merchandise handled. Of 
this billion from one-half to one- 
quarter was money lent to dealers 
by banks throughout the country. 
So disastrous was the bank experi- 
ence during the ten years that to- 
day a bank loan to the automobile 
dealer body is a rarity where it was 
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1931 to See First Decrease 
In Motor Car Registrations 


WASHINGTON, Oct. 13.—Regis- 

tration of American motor ve- 
hicles for 1931 will show a decrease 
from the preceding year, according 
to a survey just issued by the Amer- 
ican Motorists’ Association. This 
will be the first time in the history 
of the automotive industry that such 
a decrease has occurred, counting 
back to 1895, when four cars were 
registered, 

Total registrations, it is said, will 
be 400,000 to 500,000 less than at 
the end of 1930, and below 26,500,000 
for the first time since the middle 
of 1929. 

Thomas J. Keefe, general man- 
ager of the A. M. A., said: 

“The present situation indicates a 
vast amount of replacement buying 
at the first sign of general improve- 
ment in conditions. Knowing this, 
the automobile industry is not dis- 
couraged. From the standpoint of 
safety, the junking and retirement 





from service of old cars will have a 
decidedly wholesome effect.” 

The junking of old cars is expected 
to reach the high figure of 3,000,000 
this year. This factor implies a 
heavy drop in registrations, despite 
the fact that new car buying is go- 
ing on briskly through the usual 
seasonal rise. It is pointed out that 
an increase in the sales of com- 
mercial vehicles and trucks was all 
that prevented motor registrations 
from showing a drop this year. Pas- 
senger cars for the forty-eight states 
and the District of Columbia were 
slightly below the 1929 figure, but 
the total for the year was 22,300 
above the previous year’s figure. 

Increased gasoline consumption, 
the survey states, shows that car 
owners are making greater use of 
their cars than ever before, and also 
implies that the condition of re- 
duced registrations will not last for 
any extended period. 








New Dealer Factory 


Contract 


once considered highly desirable 


business.” 

Commenting on the effect of this 
shutdown of local bank credit, Vane 
pointed to the United States De- 
partment of Commerce reports of 
the financial operations of 402 
finance companies, showing that the 
total of money furnished by finance 


companies to dealers.for car stock- 
ing, a function formerly performed 
for emergencies only by the banks, 
has been in excess of money lent by 
finance companies to consumers for 
the retail purchases of new automo- 
biles, $448,000,000 for wholesale and 
$433,000,000 for retail. 

If the nation is waiting for the 
automobile industry to lead busi- 
ness out of its present slump, Vane 
declared, the nation might as well 
learn that the industry will take no 
leadership until manufacturers make 
it possible for dealers to make 4 liv- 
ing and make profits. The dealers 
themselves have exhausted their 
capital, the banks have barred them 
as borrowers and the only way for 
dealer rehabilitation is a complete 
surrender by the manufacturers of 
the tyranny they have exercised in 
the past. To accomplish this, Vane 
declared, the manufacturers must 
revise their contracts to: 

1. Give their dealers a zoned and 
protected territory in which they 
will have exclusive rights to buy 
and sell the company’s product. 

2. Abolish fleet sales where the 
dealer is required to deliver mer- 
chandise to national buyers at a 
discount. 

3. Permit the dealer to take a 
mark-up On all items in his invoice, 
freight, handling charge, advertis- 
ing, etc., equal to the mark-up on 
the vehicle itself. 

4. Give the dealer a five-year 
contract, which could be canceled 
on six months’ notice (in case of a 
large dealer) and three months’ 
notice (in case of a small dealer), 
but which, when canceled, would 
Obligate the manufacturer to take 
off of the dealers’ hands all stocks 
o fmotor vehicles and parts and all 
losses and all time payment sales 
contracts indorsed by the dealer, in- 
volving the sale of his mapufactur- 
ers’ new cars. 

Vane called attention to the fact 
that figures published by the Na- 
tional Automobile Chamber of Com- 
merce in Facts and Figures for 1930 
placed the number of car dealers in 
business in the United States in 1920 
at 55,000. In May, 1930, when the 
United States census was taken, the 
number shown in business was 
40,181. To the 25 per cent. shrink- 
age of 1930, there will probably be 
@ loss of 8,000 more during 1931, so 
that the industry will start 1932 
with approximately 32,000 retail out- 
lets, still 10,000 more than the busi- 
ness needs to properly distribute its 
products, Vane declared. 

Commenting further on the profit 
experience of retailers, Vane pre- 
sented a “box score” of the financial 
operations of 108 retailers who had 
made some money in the business. 
These, he said, are among the best 
in the business. During a twelve- 
month period these 108 retailers sold 
39,757 new cars and 54,274 used cars. 
In dollars this was $35,855,703.80 
new car sales and $15,421,741.16 of 
used car sales, a total of $51,278,- 
536.96. After deducting fleet dis- 
counts, used car over-allowances and 
new and used car expense, the total 
profits realized were $198,489.63, or 
approximately $5 per car, a Volstead 
profit of approximately one-half of 
one per cent. on volume. 

As amendments to the dealer con- 
tract, which would give the re- 
tailer a bankable interest in his 
business, Vane submitted the fol- 


lowing recommendations to the 
automobile manufacturer: 
Term and Territory 

“Manufacturer grants to dis- 


tributor (or dealer) for a period of 
five years from date the exclusive 
right, except as hereinafter . pro- 
vided, to purchase its products for 
distribution and resale within the 
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HOKANSON-THOMPSON, SON- THOMPSON, INC., | = 
NAMED DISTRIBUTOR 
FOR HUDSON AND ESSEX 


Detroit, Oct, 13.— Hokanson- 
Thompson, Inc., has been appointed 
distributor of Hudson and Essex 
cars of Milwaukee and Wisconsin 
territory, according to an announce- 
ment just made by the Hudson 
Motor Car Company. 

Emily Hokanson, president, is a 
prominent figure in the automotive 
industry, having been a dealer since 
1900. Mr. Thompson also enjoys a 
wide acquaintance in the industry. 
The Hokanson-Thompson business 
has constantly expanded until today 
it is one of the largest and one of 
the most complete organizations of 
its kind in Wisconsin. The sales and 
service building, north Jackson at 
East Wells Street, contains more 
than three and one half acres of 
floor space and houses, complete 
equipment for the utmost in service 
operations. 

The appointment of Hokanson- 
Thompson adds another important 
unit to Hudson’s distributor and 
dealer organization. This large 
group has a reputation of being one 
of the most loyal, united and capable 
in the entire industry, providing 
sales and service facilities in prac- 
tically -every city or town in the 
United States and Canada. 


BAY STATE’S SAFETY 
DRIVE CUTS ACCIDENTS 


Boston, Mass., Oct. 13.—Reduction 
of 41 per cent. in fatal accidents 
has attended the four months’ 
state-wide police campaign against 
the eight predominating causes of 
serious automobile accidents, the 
comparison being with the same 
period of 1930. This has been an- 
nounced by the governor’s commit- 
tee on street and highway safety, 
in making public for the first time 
complete returns for the entire 
four months’ drive. 

Total deaths this fiscal year in 
hte state stand at 6.17, an increase 
of seven over the 610 reported for 
the same period of last year. In 
the four months of June, July, 
August and September just passed, 
when the anti-accident campaign 
was conducted, there were 278 
deaths, a reduction of twelve from 
the number which occurred in the 
Same period of last year. 

The campaign has brought out 
the fact that the four principal 
driving faults are responsible for 
80 per cent. of the state’s serious 
accidents end fatalities. These are 
speeding in residential and con- 
gested districts, including school 
areas; passing another car in the 
same direction with view obstructed; 
failing to keep to the right of the 
road, and failing to slow down at 
intersections. 


PLAN BUS TERMINAL 
FOR 11 LANSING LINES 


Lansing, Mich., Oct. 13.—Erection 
of a union bus terminal to serve the 
eleven bus companies operating 
through Lansing will be completed 
by January 1, Mayor Peter F. Gray 
and the City Council have been in- 
formed by the bus operatives them- 
selves, 

“We have our site picked out and 
are waiting to clear up a leasing ar- 
rangement,” P. J. Radcliff, repre- 
senting the eastern Michigan lines, 
told the mayor and the Council’s 
transportation committee. The meet- 
ing was attended by nine bus own- 
ers, who assured city authorities 
they are anxious to get their equip- 
ment off the street for loading and 
unloading purposes. 

The most probable site is that oc- 
cupied by the vacant F. J. Blanding 
Building, which formerly housed the 
Blanding agency for Chrysler motor 
cars. 


Proposed 


following territory and not else- 


where: 

(Description of territory and offi- 
cial map showing boundaries.) 

“Exception: Manufacturer re- 
serves the right to sell its products 
to its own employees, the employees 
of its subsidiary companies and to 
the United States government. Dis- 
tributor (or dealer) waives all claims 
for commissions on such sales. 


Deposits and Infringements 


“Distributor (or dealer) agrees to 
deposit with manufacturer (or dis- 
tributor) the sum of $.... to insure 
fulfillment of this agreement. At 
expiration and fulfillment of all its 
terms by distributor, manufacturer 
agrees to refund distributor the 
amount of this deposit with interest 
at the rate of 5 per cent. per annum, 
except such sums as may be de- 
ducted therefrom that are owing to 
manufacturer or may be used, or 
may have been used, to pay off in- 
fringement claims, 

“When a sale is made to a person 
residing in the territory of another 
distributor (or dealer) the distrib- 
utor or dealer making the sale 
agrees to pay to the manufacturer 5 
per cent. of the list price, and the 
manufacturer, in turn, agrees to pass 
this amount on to the distributor or 
dealer in whose territory the sale is 
made. Manufacturer may at his dis- 
cretion use any portion of this de- 
posit to pay infringement settle- 
ments. The distributor agrees that 
his deposit with manufacturer may 
be used to settle any infringement 
claim incurred by a dealer in his 
territory. 

Cancellation 

“This contract may be canceled at 
any time with or without cause. 

1, By mutual agreement. 

2. By manufacturer upon six 
months’ notice to distributor, or dis- 
tributor upon like notice to manu- 
facturer. 

3. By manufacturer (or distrib- 
utor) upon three months’ notice to 
dealer, or by dealer upon like notice 
to distributor (or manufacturer). 

“If canceled by manufacturer, 
manufacturer agrees to repurchase 
and dealer agrees to resell to manu- 
facturer all new motor cars and 
chassis and all parts in distribu- 
tor’s possession (upon terms set 
forth below) upon final termination 
of the agreement. Manufacturer 
agrees upon his cancellation (manu- 
facturer’s) to assume all obligations 
that distributor may have incurred 
with the authorized written ap- 
proval of the manufacturer fc: the 
necessary conduct of the business. 
Such obligations shall include the 
assumption by the manufacturer of 
those leases guaranteed by the dis- 
tributor for dealers in his territory. 
Where dealer owns his own estab- 
lishment, manufacturer agrees to 
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A. E. CENTER HEADS 
SPRINGFIELD A. D. A. 


Springfield, Mass., Oct. 13.—Ar- 
thur E. Center has been elected 
president of the Springfield Auto- 
motive Dealers’ Association. The 
week of January 25 has been set as 
the date for the automobile show. 

Reports of the officers indicate 
th®™" association had@ a_ successful 
year. The members reported im- 
provement in business and are op- 
timistic about sales during the last 
quarter. 

Officers elected at this meeting 
were: President, A. E. Center; vice- 
president, J. G. Kossick; secretary, 
H. W. Stacy; treasurer, G. E. Ad- 
ams; board of governors, president, 
vice-president, treasurer, F. X. Pion, 
F. L. Sanford, V. M. Catok, C. E. A. 
Cameron and Donald Macdonald. 








_—————— 


NEW GRAHAM DISTRIBUTOR 
NAMED IN BROOKLYN, N. Y. 


Detroit, Oct. 13.—Quain Kurt, 
Inc., will take the distributorship of 
Graham Paige cars in Brooklyn on 
November 1. For the last five years 
the organization has been distribu- 
tor in Brooklyn for a popular priced 
make which it is now discontinuing. 

W. T. Quain, L. S. Ludeman and 
H. W. Kurt are the principals. The 

Waterbury, Conn., Oct. 13.—Thejmain office and showroom are at 
Hotchkiss Buick Company, 480/1410 Bedford Ave., a branch is 
Watertown Ave., has extended its|maintained at 1205 Flatbush Ave., 








TERRITORY ENLARGED 
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territory to include Thomaston, a’ and the service station is at 113-129 
large nearby community, 


Empire Boulevard. 


Arthur L. Banker 

* x * 
Lee Anderson Plans Art 
Show ° 

* * * 


Olds Contest Tied 


* * 


Taxes 


* * ° 


Chris Sinsabaugh—Detroit Editor 





HO’S this Arthur L. Banker who is suing Henry Ford 
for $18,000,000 for an alleged infringement of a wind- 
shield patent? you may be asking. Well, we'll have to take 
you back to the early ’90s for identification purposes. 
In those days cycling was to the American people what 
motoring is today. Every one, it seemed, rode a bicycle, and 
racing was one of the greatest sports of that era. To be a 
cycling champion was the aspiration of the young fellers. 
Pittsburgh boasted of the prowess of the Banker broth- 
ers—George A. and Arthur L., and as a tandem team they 
were as famous as the McDuffee brothers, one of whom we 
know today as Joseph H., now general sales manager of Prest- 
O-Lite. George Banker it was who had the speed of the 
family, and. in the heyday of his glory he ranked with the 
world-beating Arthur Zimmerman, Harry Wheeler, Eddie 
Bald, Willie Windle, Walter Sanger, Julian Bliss, Herb 
Githens, Art Lumsden and Fred Titus. Al Banker, a third 
brother, was a Chicago automobile dealer in the early days. 
It was Arthur, though, who was the leading figure of Banker 
Brothers, a Pittsburgh automobile concern, which later 
became the Banker Windshield Company. 
My, what a lot of cobwebs I had to brush out of the old 
brain to dig up these facts! 


” ™ cal 


HOSE of our reading clientele who are interested in the 
advertising end ought to know that Lee Anderson, presi- 
dent of Advertisers, Inc., which handles so many 
automotive accounts, is making great plans for his second 
annual exhibition of contemporary art. In the first place 
he has removed all geographical restrictions as to entries, 
and, second, the display this time will last throughout the 
month of November. It will be held in the rooms of the 
Scarab Club in Detroit and Sidney A. Wells, Lee Anderson’s 
art director, will be in charge. There will be no jury and 
no prizes will be awarded. It will be an exhibition of com- 
mercial art staged so that all of us may see what the illus- 
trators are doing to brighten up advertising copy. 
* - + 
HEN the Oldsmobile summer sales contest came to an 
end recently a check-up on results showed two tied for 
the big prize—$500 in cash and a trip to the New York show. 
What to do, what to do? Well, General Sales Manager J. T. 
Collins became King Solomon for the time being and rendered 
a decision that evoked loud cheers, vociferous huzzahs and 
exuberant paeans of joy from the two in the tie—W. J. Lumley 
of the firm of Leslie R. Lumley of Huntington Park, Cal., and 
L. W. Hotopp of Kaller-Youngquist of Chicago. Collins held 
that there would be no split—each is to get $500 and the New 
York outing. 

When it came to dealer prizes the lucky ones were Koval 
Brothers of Mahanoy City, Pa.; Wood Square Garage, Hud- 
son, Mass., and Oscar De Longchamp of Spencer, Mass., tied ; 
Peck & Son, Odebolt, Ia.; Bronx Boulevard Garage, New 
York; May Motor Sales, Chicago, and Bridge City Sales, 
Poughkeepsie, N. Y., in their respective divisions. 

* * * 
ALIFORNIA’S threat of big increases in automobile 
taxes and Congressman La Guardia’s desire to soak us 
with a 5 per cent. Federal excise tax have produced an edi- 
torial outburst from our Detroit Free Press, which says: 
“The obligation of motor vehicles to pay a fair share of the 
country’s taxes has never been denied or evaded; but to make 
them carry more than their share, at this time, especially, 
would unquestionably retard the very thing it is sought to 
hasten—a return of this country to normal business condi- 
tions.” The Free Press also says there is no other industry in 
the United States whose condition is reflected in more corners 
of the United States. “Set it back by further taxing the manu- 
facture, sale or operation of motor vehicles—and you set 
back the hands of the clock of business recovery,” it also says. 

” * cd 

UOTED from current publicity and worth thinking 

about: “The first oil well was brought in on the bank 


of Oil Creek, near Titusville, Pa., seventy-two years ago. In 
that year oil sold for as high as $20 a barrel, although two 
years later it had sunk as low as 10 cents a barrel. This is 
interesting at this time in view of the efforts of Oklahoma 
and Texas officials to force the price of crude to $1 a barrel. 














: AUTOMOTIVE DAILY NEWS, WEDNESDAY, OCTOBER 14, 1931 





Uses Job 


Master Service Station in 
Canton, O., Finds Direct- 
By-Mail Exploitation At- 
tracts Customers and 


Ad Sold 28 Cars in 15 Days 





Paying Attention to Lit- 


tle Things Holds Them 


By REX M’CONNELL 


eyT is by paying constant atten- 
tion to the little things—the 


small details—of our business,” says ; 


lint H. Johnson, general manager, 
tnam Service, Canton, O., “that 
has made this firm one of the fore- 


most master automotive service sta- | 
We do no! 

we make’) 
no extravagant ctaims, we do noth- ; 
ing spectacular. But we do keep up | 


tions in eastern Ohio. 
flamboyant advertising; 


with every development in our in- 
dustry. While we realize there is 
ho such thing as absolute perfec- 
tion, we aim to come as near as pos- 
sible to the 100 per cent. mark.” 

In existence less than three years, 
Putnam’s Service is one of the best 
known of master service plants in 
the greater Canton area, Utilizing 
évery inch of a half city block, ac- 
cessible from three main thorough- 
4ares and only two blocks from Can- 
ton’s public square, at 2d and Mc- 
Kinley Avenue, N. W., this plant 
has shown a substantial gain in 
business despite the depression of 
recent months. 

While the station offers complete 
service to the motorist, there are 
two branches in which it specializes, 
lubrication and washing. To win 
recognition as a reputable lubrica- 
tion plant, Putnam's has installed 
every known modern unit of lubri- 
cation machinery, and has since its 
inception maintained a highly effi- 
cient working personnel. 

Twenty years of experience in 
@very branch of automotive service 
are credited to Mr, Johnson, head 
of the plant. He first became 
identified with automotive service 
work in the factory of the Olds 
Automobile Company at Lansing, 
Mich., where he was employed for 
several years in technical depart- 
ments. For the past ten years Mr. 
Johnson has held executive posts 
with leading automobile service 
garages in Canton, but in recent 
years has given most of his time to 
lubrication specialization. 

“I realized, In my many years ex- 

rience in automotive servicing, 
hat lubrication was probably the 
most essential of all service, and, to 
become adept in this particular 
phase of servicing,” he says, “I have 
made, in recent years, an extensive 
Study of various lubrication sys- 
tems found to be successful in Chi- 
cago, Pittsburgh and other large 
cities.” 

Probably no plant in this section 
of the state is better equipped to 
give lubrication service. There are 
two lubrication racks of the per- 
manent type, each capable of accom- 
modating five cars. For convenience, 
and probably a feature few other 
plants in the Middle West can 
boast, is the storing of all oils and 

eases in the basement. From 
anks it is forced by air pressure to 
the lubrication department. Oils 
and greases are metered at the 
tanks. 

In the operation of lubricating a 
car, eight different grades of grease 
are used by the Putnam method. 
Every oil is specially adapted to the 
particular bearing or part it serves. 
Men in charge of this work have 
had from eight to ten years’ experi- 
ence in lubrication work. They must 
be familiar not only with the more 
recent car models, but with the old- 
time models. Lubrication demand 
from year to year varies, and at- 
tendants are compelled to study 
charts, listen to factory engineers 
and refer to technical books pub- 
lished by automotive authorities on 
lubrication. 

Upon completion of the lubrica- 
tion operation, each car is rechecked 
by the foreman of the lubrication 
department to ascertain if nothing 
has been missed. While still on the 
racks, batteries are refilled with dis- 
tilled water, tires are checked for 
the required pressure, radiators are 
filled with soft water. If the car 
is not slated for the wash rack, all 
glass is cleansed, 

Men in charge of the lubrication 
department are instructed by John- 
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For Your 1930 Ford, 
Chevrolet, Plymouth 
| or’ Pontiac! 


So Hurry In To Take 
Advantage of This Offer! 





‘Determined to earn’our factory quota 
bonus we have put the greatest possible 
of it! 
Up to the full list price you paid for it 
last year if you trade it in now on the 


value on your present car. Think 


powerful new Marmon Eight. 


What a chance to own a truly fine car of 
exceptiona) riding qualities, beautiful 
appearance and a power plant famed 
throughout motordom It’s a chance you 
But you must 
Bring your car in for inspection 


will never have again! 
act! 
today! 


*FULL LIST 
PRICE ALLOWED 


IF YOUR CAR 1S IW ACCEPTABLE MECHANICAL CONDITION 


Only 23Cars to Go— 


MON 


in Sight of September Quota 
—Now Speeds Up Sales!!, 
















$995... 


America’s Finest Low Priced Eight 
A full size 5-passenger sedan, modern 
stream-line bodies, luxurious colors; 
engine with double dome combustion 
chamber, duplex down draft mani- 
folding; new steering stabilizer, etc. 
Advanced free wheeling at slight 
additional cost. 





MARMON PHILADELPHIA COMPANY 
667-677 North Broad Street 


Marmen Care Aloe Gold by These Dealers 
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THIS AD, inserted in the Philadelphia newspapers, helped to sell 
twenty-eight new Marmon automobiles in fifteen actual selling days. 
The big point of attraction, it will be noticed, is the offer to allow full 
list price on the customer’s exchange car, if in acceptable mechanical 
condition, providing it must be a Ford, Chevrolet, Plymouth or Pon- 
tiac. These final sales of the month aided the Marmon Philadelphia 
Company to obtain its factory quota bonus, as it was necessary to 


| 
seme Se 


make only twenty-three 


of the twenty-eight sales 





son to keep constant watch for me-| factory literature is constantly be- 


chanical defects, which, if allowed 
to be neglected, might mean seri- 
ous loss to the owner. When such 
Shortcomings are discovered, they 
are listed on the card and when 
the owner calls, he is informed that 
such a service is necessary, and 
nine out of ten times the owner of 
the car will authorize the repair, 
before the car leaves the plant. 
Oftentimes there is extensive work 
resulting from the suggestion, and 
business from this source, accord- 
ing to Johnson, has been a big 
factor in the success of the com- 
pany, as well as contributing a nice 
volume of monthly revenue. 
Putnam’s job sheet shows the 
customer just what service has been 
accorded the car, what materials 
haye been used in completing this 
service, and lists what was revealed 
by the attendant’s inspection. Put- 
nam’s have stressed, since the open- 
ing of the plant, lubricating every 
500 miles, and in the more than two 
years the plant has been operating 
have been successful in educating 
its customer clientele in this regard. 
Of course there are many instances 
where the customer will forget or 
neglect to bring in the car after it 
has run 500 miles, and Johnson, 
through the medium of a penny 
postcard, bearing his picture, pens 
them, in his own handwriting, a 
reminder that the car should be run 
in immediately for oil change or 
lubrication. “I have found this 
system highly successful as well as 
economical,” said Johnson, “If I 
know the customer well, I get per- 
sonal with him in my appeal to 
bring in his car, otherwise, a few 
lines reminding him that the car is 
due in is sufficient,” he added. 
“Direct mail is also used to ad- 
vantage by the Putnam Company, 


ing sent out, and customers are kept 
constantly informed of any innova- 
tion in auto servicing. Newspapers 
are used regularly, and never once 
have we misrepresented through this 
medium of exploitation,” Johnson 
said. 

While the plant specializes in 
lubrication, washing has been sec- 
ondary, but there have been times 
that revenue from this source has 
topped the month's income. In this 
town competition in washing is un- 
usually keen, and there are sta- 
tions which offer to wash cars and 
permit parking for the day as low 
as 95 cents. Putnam’s have always 
demanded top price for wash and 
still get it. Much money was ex- 
pended to put in the most modern 
system obtainable to do car washing. 
The wash rack is of the conveyor 
type, the only one of its kind in the 
city, When a car begins its ad- 
vance on the wash conveyor it is 
cleaned on the outside by a high 
pressure blower. The top is then 
washed, then the body, this being 
done while the car is in motion, It 
then passes through a spray of 
water. Men follow up this opera- 
tion with high pressure blowers, 
which remove 90 per cent. of the 
water. A chamois completes the 
operation to the exterior. High 
pressure vacuum cleaners thor- 
oughly cleanse the interior, the 
nickel is polished, wheels cleaned 
and the car shunted to the parking 
area just outside the door. The en- 
tire operation requires no longer 
than fifteen minutes. The car- 
washing facilities are 240 cars in 
twenty-four hours. This concern 
has turned out as many as 167 car 
washes on a single day. Twelve ex- 
pert washers, all colored, make up 
the personnel of this department. 





Sheets to Check on Lubrications 








Ford Dealer Finds People 7 
Will Read Signs That Signify 


BUSINESS men generally believe in 

advertising. They use the most 
effective electric designs obtainable, 
and in window displays, painted 
signs, etc., they try to gain the best 
results. This is true of newspaper 
advertising, more, perhaps, than any 
other class, because it has qa more 
direct appeal to the general public, 
coming, as it does, before the mind 
when the individual is resting and 
reading his paper. An advertisement 
that is intended % catch the eye 


SEEKS BETTER SYSTEM 
OF LIGHTS ON TRUCKS 


Trenton, N. J., Oct. 13.—Arnold 
H. Vey, engineer of the New Jersey 
Traffic Commission, today called 
“inadequate” the present lighting 
upon commercial vehicles, 

After checking vehicles at twelve 
intersections in north New Jersey 
and twelve in south Jersey, Vey, 
in a report to Harold G. Hoffman, 
commissioner of motor vehicles, 
recommended that trucks be 
equipped with sufficient tail and 


body lights or reflectors to define | 
clearly the vehicle for a distance of | 


at least 200 feet. 

Vey found that from 2.2 per cent. 
to 3.7 per cent. of the total number 
of cars passing intersections were 
“one-eyed” vehicles. 

Commissioner Hoffman, com- 
menting on the fact that the Legis- 
lature made mandatory the carrying 
of extra bulbs said: “The time has 
now arrived when arrests should be 
made of those who persist in driv- 
ing with one light or without a 
rear light, and who are unable to 
immediately correct this defect.” 


only must be snappy, as an imme- 
diate impression must be made, 
Display windows must hold the lure 
for inspection, and have become so 
important a factor that “window 
shopping” is a popular pastime. 

Sometimes it is the contact with 
the inside working of a business 
establishment which proves the 
greatest advertising. This can be true 
of an automobile concern offering 
new or used cars for sale. Recently 
the Gates-Wimbush Company, Ford 
dealer, in Denver, Col., made use of 
some good inside advertising that 
did the firm a lot of good and helped 
the repair department considerably. 

This was done with the use of a 
clock card—put in place originally 
for the instruction of employees 
only—but the work of the card did 
not stop there. People going into 
the firm's shop noticed the card. 
The message carried the germ for 
future thought. It read as follows: 

“In your daily contact with our 
customers, keep these things in 
mind: 

“Cleanliness, 

“Courtesy, 

“Prompt attention, 

“Friendliness. 

“GATES-WIMBUSH. 
“By Grant Wimbush.” 

The suggestion to all who read is 
that of the care which is given to 
the detail of business conducted in 
the shops of the firm, and the de- 
sire of the management that em- 
ployees live up to the standards of 
the company. 

A sullen or inattentive sales- 
person, an incompetent or unat- 
tractive employee, may kill the re- 
Sults of the best advertisement that 
was ever written, painted or printed, 


Vane Proposes Changes in 
Factory Dealer Contract 


(Continued from Page 2) 


pay distributor a fair rental value 
for occupied premises during the re- 
mainder of the unexpired term of 
the sales agreement, fair rental 
value to be determined by ap- 
praisals made by appraisal commit- 
tee of the local real estate exchange 
or similar appraisal body. 

“Such obligation shall include the 
assumption by the manufacturer 
of all time payment contracts cov- 
ering the sale at retail of new auto- 
mobiles by the distributor and which 
are evidenced by notes indorsed by 
the distributor or secured by re- 
purchase agreement, or such notes 
indorsed or guaranteed by the dis- 
tributor covering the sales by his 
dealer of new automobiles, 


Repurchase of Motor Cars 


“Upon cancellation of this agree- 
ment by either distributor or man- 
ufacturer, manufacturer agrees to 
purchase all new and unused motor 
cars and chassis at net price, plus 
transportation, plus a _ reasonable 
unloading charge. 

“Manufacturer further agrees to 
repurchase all parts and supplies of 
own manufacture and not more 
than three years old, in distributor’s 
possession at following terms: 

Less than 6 months at net, less 
15 2-3 per cent. 

Not more than 6 months and less 
than 12 months at net, less 33 1-3 
per cent. 

Not more than 12 months and 
less than 18 months at net, less 50 
per cent, 

Not more than 18 months and less 
than 24 months at net, less 662-3 
per cent. 

Not more than 24 months and less 
than 36 months at net, less 86 2-3 
per cent. 

But no obligation rests upon man- 
ufacturer to repurchase any part 
more than three years old. 


Competing Automobiles 


“Unless otherwise stated, this 


agreement shall not prevent dealer 
from engaging in the sales of auto- 
by 


mobiles or parts manufacturer 
any other manufacturer, 








“Manufacturer agrees that it will 
immediately commence and com- 
plete within a period of not more 
than two years, a zone plan of mer- 
chandising upon the following basis: 

“Manufacturer will divide the con- 


tinental United States on a basis 
to provide not more than 125 major 
sales zones. Such zones shall be 
described by boundaries (state, city 
and by township, where it is neces- 
sary to separate county lines) and 
such zone description, together with 
an official map of such zones so 
described shall be filed with the Na- 
tional Automobile Chamber of Com- 
merce and with the National Auto- 
mobile Dealers’ Association. - 

“Where manufacturer now em- 
ploys metropolitan, or sub-dealers 
or associate dealers in any such zone 
for the distribution of its products, 
manufacturer contracts and agrees 
with all merchants whose places of 
business are located within the 
specified zone that it will not name 
or permit to be-named any new and 
additional dealers, distributors, 
metropolitan or associate dealers or 
sub-dealers during the five-year pe- 
riod of this agreement. Nothing in 
this agreement shall prevent manu- 
facturer from replacing any of the 
contracts now existing with dealers 
in the event of the cancellation or 
the termination of any existing con- 
tracts, except: 

“Manufacturer agrees that within 
two years of the date of the execu- 
tion of this contract it will make 
a market survey of its dealers 
in each such major merchandising 
zone, and that such dealers as have 
operated their business for eighteen 
of the twenty-four months at a loss 
shall be deemed unfit to continue as 
representatives of the manufacturer 
and their contracts shall be can- 
celed. 

“When so canceled no additional 
contracts and no contract to replace 
such canceled dealer shall be written 
except upon written consent of all 
remaining dealers in such major 
merchandising zone,” 
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Prosperity Must Be Universal 


S time for the forthcoming session of Congress draws 
nearer, there are beginning to be heard murmurs from 
various factions among our national legislators, each demand- 
ing that the first steps taken be aimed to ameliorate condi- 


tions among their particular constituencies. 
Surely this is a misguided attitude to assume in present 


circumstances. The proper approach to our present problem 
is to set in motion the machinery that will induce a general 
revival of activity, whether it is in the factory, or the store 
or on the farm. If the usual muddle-headed swapping of 
votes among legislators results in short-sighted attempts to 
control prices for the benefit of one class of producers, not 
only will the attempts fail, but all classes of our people will 
be worse off than before. 

We must bear in mind always that in the highly com- 
plicated life of today all phases of our economic activity are 
interdependent. The factory depends heavily on the farmer 
for consumption, as does the retail division between. The 
farmer cannot sell his produce at a reasonable profit unless 
the factory worker is busy at wages that enable him to buy 
with normal freedom. 

The problem, at the present time, as we venture to see it, 
is to get every man who wants to work. back on the job at 
wages that will enable him to become a consumer of farm 
and industrial products, on what we have come to consider 
a normal basis. 

In accomplishing this purpose there are certain things 
which the national legislative body can do, which will be 
constructive. There are other things which it may do, which 
would be purely for political effect; vote-getting gestures 
which will accomplish not one thing toward helping a busi- 
ness revival. 

At the present time there are certain laws on the statute 
books, known as the anti-trust laws, which preclude the 
injection of real efficiency in industrial operations. These 
laws carry so far that if groups of industrialists meet and 
discuss certain phases of the line of business in which they 
are engaged, all these business men might be popped into 
jail. So keen an observer as Thomas L. Chadbourne, the New 
York industrialist, holds that our entire depression has been 
caused by overproduction. He recently remarked: “Repeal, 
or at least amendment, of the Sherman act is a fundamental 
and economic reconstruction. It is a menace to our economic 
structure. As it stands it effectually ties the hands of the 
industrialists of the nation who are working to curb the 
calamity of overproduction and unwieldy surpluses. Unless 
the American people awake to the necessity of amending our 
laws in so-called restraint of trade, the present depression 
may be expected to remain with us or recur as a chronic 
disaster.” 

Gerard Swope, in his recently suggested plan for reor- 
ganizing our industrial life, recognized the need for intel- 
ligently directed industry, on a basis of close co-operation, 
to replace the present loose system of running things on an 
individualistic basis. He provided for co-operation among 
companies in the same industry, under such government 
supervision as would prevent danger of injurious monopoly. 

If factional disagreement in Congress prevents change 
in the laws governing industrial operations, the farmer and 
the retailer are going to suffer alike from the neglect. If 
Congress, through vote swapping, back scratching and gen- 
eral muddle-headedness, insists on trying further experi- 
ments in saving the farmer by uneconomic price pegging, the 
whole business structure of the country will suffer, farm, 
factory and shop. 

At this session Congress has a choice before it, more 
definite than usual. It can do something definitely construc- 
tive, or it can muddle along with vague, meaningless and 
economically disastrous experiments, which will bring votes 
to some individual congressmen and senators. Which course 


will it choose? 
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Trade Association News 








Pontiac Group to Publish 
List of Repossessed Cars 


By J. BYRON JUDD, 
Secretary Pontiac Automotive Trade 
Association, Pontiac, Mich. 


At the present time we are com- 
piling a list of all repossessions by 
Our members, together with three 
local automobile finance com- 
panies, and it is our intention to 
publish same in bulletin form for 
distribution to our members. The 
bulletin will also include all very 
Slow and unsatisfactory service ac- 
counts. Our association, since 1929, 
has also issued two former reposses- 
sion bulletins, and our members 
find that this is a service of value 
for the reason that many sales of 
automobiles are closed evenings, 
holidays and Sundays, when credit 
information is -not available from 
ordinary sources, such as credit bu- 
reaus, etc. 

Our association also has an ad- 
vertising committee composed of 
three members, who pass upon all 
forms of advertising ang publicity 
with the exception of newspaper 


advertising. This committee also 
passes upon donations, subscrip- 
tions, etc., for our members, with 
the exception of organized charities. 
Many of our members have stated 
that the savings to them pay their 
dues in the association many times 
over, 

Our association also, for the past 
few years, have pooled their re- 
quirements for denatured alcohol 
and purchased same in carload lots 
at a considerable saving. 

While the above are some of the 
major accomplishments of our as- 
sociation, the writer is of the opin- 
ion that the greatest benefit is de- 
rived from our semi-monthly meet- 
ings, at which time lunch is served 
and our members become better ac- 
quainted and freely discuss their 
business problems. While at times 
it is difficult to create interest and 
enthusiasm, we find that attend- 
ance at meetings is reflected in the 
success aNd accomplishments of 
Our association. 


Philadelphia Automobile Trade 
Body Reorganizes Restaurant 


The Philadelphia Automobile 
Trade Association has recently re- 


organized its restaurant at its 715 
Broad St. headquarters. The dining 
room service is now under complete 


charge of H. D. Van Vechten, who 
has extended experience in cater- 


COMING EVENTS 





OCTOBER 


2-00-—Catenge. ML Nationa) Safety Coun- 


cil. 
14-16—Pittsburgh, Pi. Society of tndus- 
Engipeers, convention. 
ny, N. ¥. New York Automo- 
bile Dealers Association, convention 
15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention 


15-24—London, England. Internationa 
Motor Exhitition. Oivmpia Hall. 
19-22—Chicago, [ll. National Hardware 


< Association, convention. 
22-28—Prague, Czecho-Sievakia. Interna- 
7 tional Automobile Exposition. 
22-28—Prague, Czecho-Slovakia. Interna- 
tiona! Artomcebile Exposition. 
23—New York City. American Iron and 
Ls Steel Institute, convention. 
27-28—Chicago, Ul. American Railway As- 
sociation. Motor Transport Di .ion 
mecting. 


NOVEMBER 


5-14—London, England, Internationa! Com- 
mercial Motor Transport Exhibition. 


Olympia Hall. 

10-12—Chicago, Il. American Petroleum 
Institute. annual meeting, Hote! 
Stevens 

28-Dec. 9—Brussets. Belgium. Automobile 
Salon. 


29-Dec. 5—New York, N. ¥. Automobile 
: Salon, Hotel Commodore. 
30.-Dec. 4—New York City. American So- 


csety of Mechanica] Engineers, an- 
nua) meeting. 

DECEMBER 
7-12—Atlantic City, N. J. Motor and 


Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Atlantic City, N. J. American In- 
esate of Chemica! Engineers, meet- 
ng 

JANUARY 

9-16—New York City, National Automobile 

Chamber of Commerce, Nationa! 
. Automobile Show. 

9-17—Los Angeles. Annua) Automobile 
Show of the Los Angeles Motor Car 
Dealers Association. 

10-13—Chicago. National Whee) and Rim 
Association, annual convention, 
Edgewater Beach Hotel. 

11-14—Detroit, Mich. American Roaa 
Builders Association, twenty-ninth 
convention and show 

16-23-——Newark, N. J, Newark Automobile 
Dealers’ Association's annual show 

16-23—-Buffalo, N. Y¥. Annual] automobile 
show of Buffalo Automotive Trade 


Association, Inc., 174th Regiment 
Armory 

17-23—Cincinnati. Automobile show of 
Cincinnati Automobile Dealers’ As- 
sociation. 

173-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc. 


22-30—New York. National Motor Boat 
Show, Grand Central Palace. 
23-30—Minneapolis, Annua! Automobile 
Show of Minneapolis Automobile 
Trade Association 
23-30—Pittsburgh. Annual automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 
30-Feb. 6—Cleveland. Annual Automopile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
30-Feb. 6—Chicago, Ul. National Automo- 
bile Chamber of Commerce, Nationa! 
Automobile Show. 
30-Feb. 6—Chicago, Ul. 
Hotel Drake. 
FEBRUARY 
Annual Automobile Show 
Inc. 
Auto- 
Motor 
merican 


Automobile Selon 


6-13—St. Paul. 
St. Paul Automobile Dealers, 
13-20—Kansas City, Mo. Annual 
mobile Show, Kansas Cit 
Car Dealers’ Association, 
Royal Building. 
13-20—Los Angeles, Cal, 
Hote] Biltmore. 
22-Mareh 5—San Francisco, Cal. 
bile Saion, Palace Hotel. 


Automo- 


ing to business organizations and 
was selected because of his record 
in this regard. Evening meetings 
and meals will be handled as for- 
merly, and it is hoped with greater 
frequency. 

The new management has taken 
over the restaurant as a business 
venture. Club officials point out 
that it can only be successful 
through patronage, and members are 
being urged to lend their help in 
making the venture successful. 

Members of this association are 
preparing to take care of the busi- 





ness consequent on the law requir- 
ing inspection of vehicles as to fit- 
ness to be operated on the state 
highways. 


P. U. C. OF N. J. STARTS 
CAMPAIGN AGAINST USE 
OF BUS AISLE SEATS 


Trenton, N. J., Oct. 13.—Exercis- 
ing its regulatory power over inter- 
state buses, the Public Utilities Com- 
mission has launched a campaign 
against use of aisle seats in such 
buses when traveling through this 
state. Three companies were haled 
before the commission because of 
this practice, regarded as a menace 
to the safety of passengers. 

President Autenreith of the com- 
mission, hearing the cases, made it 
plain that New Jersey’s commis- 
sion does not intend to allow the 
use of such seats in this state, re- 
gardless of what other states per- 
mit. It developed that New York 
State is not so strict. 

The cases were worked up by bus 
inspectors acting under direction of 
Leo Conlon, senior inspector of 
traffic for the board. 

The companies involved are the 
Liberty Highway Coach Company, 
Inc., the Purple Swan Operating 
Corporation and the Capitol Coach 
Corporation. These companies, it 
was testified, operate between 
Brooklyn, The Bronx and lower 
Manhattan to such places as the 
mountains in Sullivan county, N. Y., 
and Carbondale, Pa., but their 
routes take ther through New 
Jersey. 

CAR DEALER CHARTERED 

Waterbury, Conn., Oct. 13.—In- 
corporation papers have been filed 
by the newly formed Deconinck 
Motor Company, Oakland-Pontiac 
dealership of 305 North Main St. 
Authorized capital is $50,000, of 
which $7,000 is paid in. Incorpora- 
tors are George H. and Elizabeth 
Deconinck and John T. Monzani. 
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timing mechanisms except 


gears require adjusting from time to time 


to offset the effects of wear. 


But “adjust- 


ing” cannot reéstablish synchronization be- 
tween crankshaft and camshaft—it merely 
takes up slack. 

Timing gears, on the other hand, are good for 
50,000 miles of service without any adjusting. 
In fact, there is nothing to adjust. 


The material 


from which modern camshaft 


gears are made has a specific gravity less 


than half that of aluminum. 
more elastic than steel. 


It is 40 times 
It is nonresonant, 


resilient, and vibration-absorbing. 





There is no compromise with accuracy in a 


good gear drive. 


It is a token of good man- 


ufacture throughout the car. 


JOIN US IN THE GENERAL ELECTRIC PROGRAM, BROADCAST EVERY SATURD. 
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SATURDAY 
EVENING 
POST 


LIBERTY 





COLLIER’S 
LITERARY 


DIGEST 


W HICH 


is America’s Best Read Weekly? 





Announcing An Entirely New Kind of Reader Interest Survey... 


No Reader Votes... No Expressions of Opinion... 


Merely A Tabulation of Exactly WHAT HAD BEEN READ... 


In The 3,789 Copies of 6 Consecutive Issues of the 4 Mass Weeklies 
Found Among 15,000 Persons in 6 Cities In 6 States... 


Conducted by Dr. George Gallup, Professor of Journalism and 
Advertising, Northwestern University... 


Under the Observation of the Association of National Advertisers. 


y OU can prove the difference in circulation of the 4 mass 


weeklies, through their latest A. B. C. reports. 


But no report on circulation—or circulation methods—can 
prove the difference in reader interest, in advertisement cir- 


culation. 


This announces an entirely different kind of report—going 
beyond even such worthy experiments as solicitations of public 
opinion. Now available for the first time is an actual census of 
every editorial and advertising item that 3,789 readers saw or 
read in 6 consecutive issues of the 4 mass weeklies. 


Dr. George Gallup, Professor of Journalism and Advertising 
at Northwestern University and his staff of trained interviewers 
made 15,000 calls at random in the cities of Springfield, Mass.; 
Philadelphia, Pa.; Greensboro, N. C.; Columbus, O.; Topeka, 
Kans.; and Sioux Falls, S. D.; during July and the first two 
weeks of August, 1931. 


Persons found to possess a current issue of one or more of the 
4 mass weeklies were conducted through their copy, page by page 
and asked to check every item that had been (1) seen or (2) read. 


A representative of the Association of National Advertisers 
was present in the field during the studies in Philadelphia, Pa.; 





Greensboro, N. C.; and Columbus, O. House-to-house calls were 
made in company with investigators and the manner of inter- 
rogation was observed. Processes of collation and computation 


were noted. 


Here are answers to such questions as: ““Which magazine 
is read most intensely?” “In which magazine will my advertise- 
ment be seen and read by the greatest number of Men? Women?” 
“What is the relative value of Double Spreads? Pages? Half 
Pages? Double Columns? Single Columns?” 


Because of the specialized nature of this report only a limited 
edition has been prepared. If your advertising plans contemplate 
the use of one of the 4 mass week- 
lies, we shall be pleased to have a 
representative personally deliver a 
copy of the report to you. Kindly 
address a letter—or the memo tab 
below—to Liberty, 420 Lexington 
Avenue, New York City, N. Y. 


cebu 
ADDRESS 


0 SS 
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GOME days ago Automotive Daily 


situation. 


As Our Readers See It 


News asked a number of its dealer 
readers to express their opinions on the much discussed question of 
whether longer discounts would help the retail merchant in the present 


The replies printed herewith give an excellent idea of the 


division of opinion that exists among dealers on this subject at the present 


time.—The Editor. 


Classified Discounts This 
Dealer’ s Solution of Problem 


We believe that longer discounts 
to all dealers would mean giving 
them to the purchaser as extra al- 
lowances by the small dealer with 
lower overhead. 

We feel all automobile manufac- 
turers should give the same dis- 
count to all big dealers who main- 
tain a satisfactory sales and service 
building and a uniform smaller dis- 
count to the small dealer who op- 
erates in the alley or small towns 
with much smaller overhead. He is 


the fellow that is getting the busi- 
ness with a long trade allowance 
and is satisfied with a $50 bill for 
his gross profit. 

As the situation stands now, it is 
unfair competition for some dealers 
to get 10-15 per cent. greater dis- 
count. Naturally, the dealer getting 
the longer discount can trade much 
higher and still make the same 
amount of money. 

L. R. LASHER, 
Manager Schenectody Buick Com- 
pany, Inc., Schenectady, N. Y. 


Discounts Should Vary With 
Representation Dealer Gives 


First of all if we are to handle 
this problem of discounts construc- 
tively, we need a new foundation. I 
know of no better one than the 
classification of dealerships in such 
@ way that representation should 
measure the discount. In other 
words, a dealer who maintains 100 
per cent. representation should be 
compensated according. The larger 
discount granted such a_ dealer 
would not be dissipated through 
long trading in used cars. 

Dealers who have been successful 





have achieved their position through 
intelligent, business-like merchan- 
dising of their product. The 50 per 
cent. dealer will not progress to any 
noticeable degree under the present 
system of compensation because 
there is no incentive to greater 
profit or better representation. 

I have in mind a definite plan 
whereby dealers or agents could earn 
a just and adequate return on their 
activities, but that is another story. 

JOHN H. CABELL. 

Jones Motor Car Company, Utica, 

N. Y. 


Longer Discount and 


We believe that a larger discount 
would be beneficial to all dealers at 
the present time. However, in order 
to eliminate the dealer from making 
a@ long trade, and thus dissipate this 


Closed Territory 


increased profit, we believe that 
closed territory would be the solu- 
tion of this problem. 

HAROLD ATHOE, 
Athoe Motors, Inc., Batavia, N. Y. 


Agrees With Marquett 
On Unfair Competition 


I agree with E. F. Marquett of 
Glens Falls, N. Y., wro writes you 
on October 6, that the legitimate 
dealer is being undermined by un- 
fair competition of other neighbor- 
ing dealers who have not the ability 
to negotiate profitable deals. 





Figures in this table are from R. L, Polk & Co. of Detroit, with the exception of Illinois, 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, 





Mr. Marquett suggests closer 
supervision by the factories; I sug- 
gest a closed territory, or at least 
a semi-closed territory in which the 
dealer has absolute protection in the 
territory allotted to him. Then what 
a dealer does at home does not nec- 


by addressing any of these three companies. 
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Delaware | | 28) 
Florida | | | ~~ 140 
Illinois | 2 2) 355 
Minnesota | | “) 170) 
Montana ‘| | 37 
North ‘Dakotaj | | 43) 
S. Carolina | |. | 122i 
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essarily mean an undermining of 
his neighbors’ business. 

By semi-closed territory I mean 
that a dealer is privileged to Sell 
anybody, anywhere, but that if a 
sale is made outside his own allotted 
territory, he shall, within ten days, 
pay to the dealer who controls the 
territory one-half of the profit aris- 
ing from the sale. If the selling 
dealer fails to do this of his own ac- 
cord within the ten days, and it is 
necessary for the affected dealer 
to demand his share, he has a right 
to demand the full profit instead 
of half. This places a penalty on 
delinquency of the offending dealer. 
In this way a dealer is naturally 
placed at a disadvantage when he 
strays too far from home. He can- 
not overshoot real values very much 
when he has only one-half of the 
profit to play with. 

This could be worked in multiple 
dealer cities as well as rural sec- 
tions with equal effect. 

R. C. ALBERTUS, 
Defiance, O. 


TIRE SHIPMENTS 
DECLINE 9 PER CENT. 
DURING AUGUST 


New York, Oct, 13.—Shipments of 
pneumatic casings for the month of 
August amounted to 4,959,984 cas- 
ings, a decrease of 9.2 per cent. un- 
der July, this year, and 4.2 per cent, 
below August, 1930, according to 
statistics released by the Rubber 
Manufactures Association, Inc., to- 
day. 

This organization reports produc- 
tion of pneumatic casings for Au- 
gust to be 3,905,933 units, a decrease 
of 20.7 per cent. as compared with 
July, this year, and 6.2 per cent. be- 
low August a year ago. 

Pneumatic casings on hand Au- 
gust 31 amounted to 8,896,296 units, 
a decrease of 10.3 per cent. under 
July and 18 per cent. below August 
31, 1930. 


The actual figures are as follows: 


Pneumatic Casings 
Shi Produc- 


ments tion Inventory 
August, 1931, 4,959,984 3,905,933 8,896,296 
July, 1931.... 5,461,908 4,926,484 9,919,456 


August, 1930, 5,174,875 4,165,611 10,847,705 


MODIFIES BUS RESTRAINT 


Trenton, N. J., Oct. 13.—Stating 
that some interesting  constitu- 
tional questions are involved, Vice- 
Chancellor Malcolm G. Buchanan 
has modified a restraining order 
issued against the Jersey City- 
Keansburg Bus Company, Inc. As 
modified, the order will allow them 
to operate from New York to 
Keansburg. 






































22 TRUCK FLEETS 
OPERATE 6 MONTHS 
WITHOUT ACCIDENTS 


Jersey City, N. J., Oct. 13.—Twen- 
ty-two Hudson and Bergen county 
commercial fleets, employing 128 
drivers, operated without accidents 
during the six months’ Inter-Fleet 
Safe Drivers’ Contest, ending Au- 
gust 31, according to Hudson Safety 
Council, 

Certificates attesting to these rec- 
ords of achievement of the fleets 
as a whole and to the drivers indi- 


vidually, also certificates of award 
to the seventeen fleets who were 
winners in their respective groups, 
are being awarded by the safety 
council, 

During the period of the contest 
the fleets operated 1,475,302 vehicle 
hours and reported a total of 340 
accidents, 

Of the twenty-two which op- 
erated without accidents during the 
six months’ contest, twelve had 
operated for two years without ac- 
cidents and three for a year or 
more. 

The best record of all of the fleets 
that have participated during the 
past two years in the safety council’s 
contests has been achieved by the 
twelve drivers of the Corn Products 
Refining Company of Edgewater. 
These men have now operated two 
years for a total of 73,085 vehicle 
hours without a single traffic ac- 
cident. 

Aside from the twelve fleets which 
have operated for two years without 
an accident, nineteen other fleets in 
the contest showed an improvement 
in their accident experience in the 
period September 1, 1930, to August 
31, 1931, as compared with a similar 
period a year prior. 

The group winners and non-ac- 
cident fleet are: 

Bayonne—Atlas Steel Barrel Cor- 
poraton, Edward F. Clark, Louis Con 
& Son, General Cable Corporation, 
Standard Oil Company (Bayonne 
Refinery), Steinberg Furniture Com- 
pany, Vacuum Ojl Company, Royal 
Laundry Company. 

Hoboken—Shultz Building Mate- 
rial Corporation, George W. Travers 
Company, Continental Baking Com- 
pany No. 3, W. J. Duffy, Inc., Gra- 
tale Brothers. 

Jersey City—A. H. Beatus, H. A. 
Crane & Bro. Joseph Dixon 
Crucible Company, Hudson County 
Storage and Trucking Company, 
Jersey City Ladder Company, L. O. 
Koven & Bro, C. F. Mueller 
Company, O’Mealia Outdoor Adver- 
tising Company, Standard Gas 
Equipment Corporation, White 
Foundry Company, C. A. Woolsey 
Paint and Color Company, Standard 
Oil Company (Jersey City Market- 


ing), Brunswick Laundry. 


SEIBERLING HITS 
PRICE CUTTING IN 
NEW YORK TALK 


New York, Oct. 13.—The tendency 
of some manufacturers to sell run 
of the mine merchandise at run of 
the mine prices was bitterly deplored 
by F. A, Seiberling, president of the 
Seiberling Rubber Company, in ad- 
dressing a large group of metro- 
politan tire dealers yesterday at the 
Hotel Pennsylvania. 

Mr. Seiberling, long a noted fig- 
ure in the rubber industry and one 
of the pioneer tire manufacturers 
of the country, said that the need 
of the business world today is su- 
perior merchandise to be sold at 
prices which yield fair profits to 
manufacturers and retailers and 
give full value to the consumers. 

Accompanied by his son, J. Pen- 
field Seiberling, and Harvey B. 
Stout, factory representative, Mr, 
Seiberling is making a 19,000-mile 
tour between now and Christmas to 
introduce personally to 4,000 of the 
largest tire dealers in the country 
his new duo-tread air-cooled tire. 
This is a revolutionary new product 
which employs small holes placed in 
the tread to dissipate the damaging 
effects of heat generated by the 
flexing of the tire. This type of 
manufacture permits the use of a 
greater amount of tread rubber and 
means longer tire life, increased 
anti-skid mileage and smoother rid- 
ing qualities. This idea of cooling 
tires by air has been toyed with by 
inventors since 1901, but until Sei- 
berling perfected manufacturing 
processes early this year the idea 
was never practicably applied. 

In an interview at the hotel Mr. 
Seiberling expressed himself as 
pleased with business conditions, 
said his company was now operat- 
ing four six-hour shifts a day, and 
pointed out that sales to dealers in 
the first eight months of this year 
were 46 per cent. above those for 





CLEVELAND PNEUMATIC 
AUTOMOTIVE CHIEF ON 
SOUTHWESTERN TOUR 


Cleveland, O., Oct. 13.—F. H. Burr, 
director of the automotive division 
of the Cleveland Pneumatic Tool 
Company, makers of Cleco Gruss air 
springs for trucks and buses, is on 
a three weeks’ tour of the Southern, 
Central and Southwestern states, 

He is conferring with dealers and 
distributors of these products at 
meetings throughout the Mississippi 
valley and following up inquiries 
which have been received at the 
Cleveland office. 


SSS 


Cumulative New Commercial Car Registration Statistics, September, 1931 


Returns for today: Delaware, Florida, Minnesota, Montana, North Dakota, South Carolina, South Dakota, Wisconsin and Dist. of Columbia. 
In this table 9 states and the District of Columbia. ‘ 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 





Studebaker 













































































which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
Commercial Car Registrations do not include buses. 
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New Hisey Heavy Duty 





_ Snagging Grinder 
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NEW Hisey Heavy Duty Snagging Grinder 


The new “Hisey” heavy duty 
snagging grinder is a_ radically 
new machine in that it affords 
independent speed control for each 
wheel. This is designed to per- 
mit the operation of both wheels 
at the most efficient and eco- 
nomic speed. On previous ma- 
chines with wheels on both ends 
of spindle, the speed of both for 
safety reasons was determined by 
the size of the larger wheel, thereby 
causing the smaller to run _ too 
slowly. This is especially marked 
when one wheel is replaced by a 
new one of full size and the other 
still has a few inches of wear. On 
this machine, however, the opera- 
tion of each wheel is entirely inde- 
pendent. 

This machine is manufactured for 
20, 24 and 30-inch grinding wheels, 
either high speed or vitrified, with 


BUSINESS SESSIONS 
OF PETROLEUM GROUP 





(Continued From Page 1) 


speak generally on the business 
trend and specifically on conditions 
in the petroleum industry and efforts 
made by Federal and state govern- 
ments and the oil interests to better 
the situation. 

The anti-trust laws, which are re- 
garded by many in the oil business 
as the principal statutory barrier to 
concerted self-regulation, will be 
considered at the general session on 
the opening day of the convention, 
when Oscar Sutro of the Standard 
Oil Company of California will talk 
on “The Anti-Trust Laws and the 
National Resource Industries.” 

East Texas, which has been much 
in the public eye in the last year be- 
cause of the rapid and enormous de- 
velopment of its oil areas, will be 
featured in the address of Col. J. 
Lewis Thompson of Kilgore, Tex., on 
“East Texas and East Texans.” 
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spindle speeds to correspond. Ball 
bearings or Timken roller bearings 
are optional. 

The drive is through V-belts, and 
any stock power motor can be used. 
Another feature is automatic belt 
tension adjustment, which elimin- 
ates motor adjustment. 

Steel plate riveted guards with 
exhaust connection and bayonet 
type doors are standard equipment. 

Steel spark arrester is firmly held 
in box type of slide and easily ad- 
justed to the wear of the wheel. 

Spindle is made of chrome nickel 
steel, which is heat treated before 
machining and accurately ground. 
The wiring is encased in flex-steel 
conduit and fittings and meets all 
requirements of the underwriters. 

Sturdy steel tool rests provide am- 
ple support. They are easily ad- 
justed and can be quickly removed 
when necessary. 
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MOTO METER ADDS ~ 
“INE-0-VISION” 
HEAT INDICATOR 


Toledo, Oct. 13.—A new and mod- 
ernized series of Boyce Moto Meter 
is announced today by Moto Meter 
Gauge and Equipment Corporation 
of this city. 

The new Boyce Moto Meter is de- 
signed for use on the radiator cap 
on the line of vision, according to 
the announcement by R. G. Martin, 
president of the corporation. Fur- 
thermore, the announcement states, 
an entirely new method of mount- 
ing the moto meter and the element 
of beauty and attractiveness have 
been added. 

The “Line-O-Vision” Boyce Moto 
Meter, as it will be known, is avail- 
able in three artistic models, the 
“Moderne” and the “Victory” list- 
ing at $3.75 and the “Aristocrat” at 
$7.50, any one of which may be in- 
stantly installed on any motor car 
manufactured today. 


BINKS ADDS NEW 
THOR SPRAY GUN 


The Binks Manufacturing Com- 
pany, 3113-40 Carroll Ave., Chicago, 


announces the new Thor model two- 


spray painting and finishing gun for 
spraying any material on any sur- 


face. 


This gun is comprised of two 
models, both of which are identical, 


except that on one the spray adjust- 
ment is made by a removable key 
and on the other by a stationary 
control. 


A turn of the stationary control 


screw on the back of the Thor model 
two gun changes the spray from 
round to fan or fan to round with- 


out stopping spraying operations or 


adjusting nozzles. 
In large production plants a fin- 
ishing foreman can, with the key- 


New Binks Spray Gun 


type Thor, control spraying uni- 
formity, consumption of material 
and quality of finish. He sets the 
gun for the desired spray and takes 
the removable key from the gun, 
and by so doing the operator of that 
gun cannot change the spray with- 
out consulting the foreman. 

The construction of the Thor gun 
includes a drop-forged body having 
a tensile strength of 62,000 pounds 
per square inch. The handle is die 
cast, the fluid nozzle is built of spe- 
cial stainless steel and the needle 
valve stem of special hardened 
stainless alloy steel. 

The air nozzle is drop-forged 
bronze construction. The two-finger 
trigger has a light, straight pull; the 
air inlet through the handle bal- 
ances the material hose, preventing 
down pull at the head; clear pas- 
sage of air ports prevents clogging 
and permits speedy cleaning. 

The Thor air nozzle is self-align- 
ing, requires no adjustment of noz- 
zles at any time and its relation to 
the fluid tip never changes. 


and finely finished, so as to enhance 
the appearance of a car on which 
they are mounted. The three models 
are distinctive in design. The 
calibrated thermometer, which gives 
motor temperatures, is hidden from 
the view of all but the driver of the 
car in an ornamental radiator cap. 

The “Moderne” is modernistic in 
design. The “Victory” will appeal 
particularly to those who prefer 
winged ornaments, and the ‘“‘Aristo- 
crat” is a replica of the Canadian 
Goose. 

The new Series of moto meters, it 
is stated, will be available from 
automobile and accessory dealers 


These models are chromium-plated generally thrcughout the world. 
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Line-O-Vision Radiator Cap Type Moto Meters 
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STREAMLINED CARS 
TO MOUNT ENGINES 
FRONT AND REAR 


New York, Oct, 13.—Whether the 
car of the future will have its power 
plant mounted in the front or in the 
rear is a matter of relatively little 
importance, in the opinion of J. 
Ledwinka, Budd Body’s chief engi- 
neer and an authority on stream- 
lining and body design. 

“In discussions in the industry on 
the car of the future there has been 
much talk about the streamlined 
car,” Mr. Ledwinka said. “The per- 
sons responsible for body design are 
confident that the non-streamlined 
car is destined to go the way of the 
horse and buggy and it is only a 
question of time before fully stream- 
lined cars will be in production in 
the plants of the major manufac- 
turers. Some authorities contend 
these cars will have engines mount- 
ed in the rear; others favor the con- 
tinuance of the front-end mounting. 
I see merit in both schools of 
thought and I believe that the 
Streamlined car will have both 
types of engine mounting. Each has 
certain distinctive advantages. The 
important thing is to streamline the 
car to do away with the retarding 
effects of winds at speeds of greater 
than 40 miles per hour. This will 
result in lower fuel consumption, 
easier riding and more graceful au- 
tomobiles and these facts will hold 
true regardless of the mounting of 
the engine.” 


GUEDELHOEFER 10 
BUILD FRONT DRIVE 





ELECTRIC. TRUCK 


(Continued From Page 1) 


ing upon operating conditions, gear 
ratio and battery equipment, the 
designers claim. It has an extreme- 
ly short turning radius and a body 
and chassis weight of 4,000 pounds 
with an allowable load of 3,000 
pounds. 

The battery compartment is lo- 
cated directly above the front axle, 
entirely separate from the body, and 
is removable through the front end 
body panel. It is accessible from 
either inside the body or the front 
end panel, with a short conduit 
leading from the battery to the mo- 
tor. 

A new and improved feature is 
the controller, which, with its small 
contacts, is required to handle only 
small currents needed by the oper- 
ating coils of the contactor and not 
of the main circuits between the 
battery and the motor. 

“This advanced and improved de- 
sign in controller greatly reduces 
the item of maintenance on the 
contactors,” Guedelhoefer officials 
say. 

Officials of the company are 
August F, Guedelhoefer, president; 
Otto C. Guedelhoefer, secretary; 
Bernard J. Guedelhoefer, treasurer, 
and John J. Guedelhoefer, Jr., 
manager. The factory is prepared 
to begin manufacture of the new 
trucks on a large scale, officials 
state. 


PECK, STOW & WILCOX 
MOVING TO CONNECTICUT 


Southington, Conn., Oct. 13.—The 
tool division of the Cleveland plant 
of the Peck, Stow & Wilcox Com- 
pany will be moved here and con- 
solidated with the Southington 
plant, it was announced recently. 
The local factory # being altered 
to make room for the division. 
About 400 are employed here. 





REPAIR SHOP MOVES 
New London, Conn., Oct. 13.—The 
Thayer Auto Works, general repair 
shop, has moved from 12 Jefferson 
Ave,.to 147 Howard St. 





Adjustable Interior Visor 
: Being Put on Market 


The American Forging and Socket 
Company of Pontiac is placing on 
the market a new adjustable interior 
visor designed to stop sun and snow 
glare. The device is attached to the 


roof of the car, and may be raised 
or lowered to just the right angle 
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| 
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for keeping sun glare and the daz- 
zling reflection from snow’ out of 
the eyes of the people on the front 
seat. When not in use the visor fits 
up tight against the top so that it is 
completely out of the way. Attach- 
ment is by two screws driven into 
the overhead bow. 


NORTHWEST SECTION 
S. A. E. HEARS PAPER 
AND TALKS ON OILS 


Seattle, Wash., Oct. 13.—The Octo- 
ber meeting of the Society of Auto- 
motive Engineers, Northwest Sec- 
tion, at the New Washington Hotel, 
heard lubricating oils, their uses 
and abuses, discussed, and also lis- 
tened to a technical paper on “In- 
ertia Forces in Interna] Combustion 
Engines.” T. M. Libby, an electrical 
engineer, with Pacific Telephone 
and Telegraph Company, discussed 
this topic, his analysis being purely 
theoretical, 

A better balance of forces, the 
speaker maintained, is shown in an 
engine in multiples of three, at least 
as far as vertical components are 
concerned. 

R. S. Beatty, chief lubrication en- 
gineer with Hyvis Oil Company, Los 
Angeles, talked “Oil.” He gave some 
simple tests on determination of 
gravity, and thus locale of produc- 
tion, the lighter oils being paraffin 
base and generally classed as Penn- 
sylvania stocks. The speaker ad- 
mitted that there is no perfect oil. 

Prof. Fred G. Baender of Oregon 
State College was present, and took 
part in the discussion, exploding 
some false conclusions. 





WORCESTER A. S. S. T. 
HEARS JORDAN KORP 


Worcester, Mass., Oct. 13.—Jor- 
dan Korp, metallurgical engineer 
with Leeds & Northrup Company of 
Philadelphia, was the principal 
speaker at the October meeting of 
the Worcester chapter, American 
Society for Steel Treating, at Reb- 
boli’s Restaurant. Mr. Korp, who 
is an acknowledged authority on 
steel treatment, spoke on “The 
Heat Treatment Steel.” 

Prior to the main address, a “cof- 
fee talk” was given by Wiley H. 
Marble of the Curtis & Marble Ma- 
chine Company. Ear] Clark pre- 
sided. 


TOLEDO STEEL PRODUCTS 
OPENS DALLAS WAREHOUSE 


A new warehouse has recently been 
established in Dallas, Tex., by the 
Toledo Steel Products Company, To- 
ledo, O. This warehouse, located at 
2805 Commerce St., is under the di- 
rection of E. F. Ware, southwestern 
district manager of the company. 
This company also operates ware- 
houses in New York, Chicago, At- 
lanta, Kansas City, Oakland, Los 
Angeles and Toronto, 
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Pictures like these drama- 
tize the powerful G. P. A. 
magazine advertising. 





1. ‘Freedom from worry, freedom from freeze-ups.” That’s 
the story we are telling every day on a nation-wide radio 
broadcast. The same story reaches the public through color 
pages in leading weekly magazines, and again through your 
own home-town newspapers. . helical SL 


9. 1,600,000 motorists used Radiator Glycerine last year. More 
than that will use it this year. And every one will be a 
PROFITABLE sale for some dealer. 


3. Get your share of this profit—sell G. P. A.! Every can 


carries a good profit! And there are no shrinkage losses! A uniform, standard anti-freeze prepared 
specially for automobiles. Produced only 
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‘ alti A _ G P.A. is an honest, dependable, time-tried product. Ap- GST Bo. ‘bY members of Glycerine 
{ Aas ‘ oye proved by A. A. A; meets U.S. Bureau of Standards’ speci- qy VV) Producers’ Association. 
fications. Reflects prestige on dealers who sell it. Link it on a a 
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with your own name! 










A definite v.an for ex- 





tre ant tieeze vrofits for * * e 
ted Fiee Use coupon RADIATOR GLYCERINE 










